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Frank KellerHorst Keller

Dear Readers,

Keller Lufttechnik in Kirchheim unter Teck

"They can accomplish anything!" is frequently 
used as an expression of great admiration. 
Nevertheless, sometimes "I don't believe 
that" can also resound. You can be reassured, 
though, since Keller Lufttechnik has now pur-
posely positioned itself widely throughout 
the industry. We offer four filtration technolo-
gies to our customers: dry separators, wet 
scrubbers, coolant and oil mist separators, as 
well as electrostatic separators. In this mag-
azine you will read an interview with our 
heads of sales, Oliver Haase and Leopold 
Rang. They explain why Keller Lufttechnik 
has opted for this broader strategy and how 
our customers benefit from it. 

Would you prefer to learn more regarding our 
customer experiences with their Keller  
extraction systems? In this magazine we  
introduce three sample companies that trust 
in Keller Lufttechnik when it comes to clean 
air in the workplace. Read the positive feed-
back from recycling plastics producer Aurora, 
the tool manufacturer Emil Arnold, and  
the aluminum die casting specialist Haas 
Metallguss regarding their Keller extraction 
systems.

Our image as a problem solver should come 
as no surprise. Sound expertise in numerous 
production processes helps the company ex-
perts to select the correct filtration technology 
and to design the systems so as to deliver 
outstanding results. This issue demonstrates 
our success further by featuring surface fin-
ishing by thermal spraying as an example.

Granted, we somewhat favor the sophisticated 
systems we build for our customers. That is 
also why we want to ensure that they are 
well-maintained and operate reliably in the 
long run. To this end, we offer service agree-
ments to our customers. Referencing the 
hardening shop at Sandvik Tooling Supply as 
an example, we report how advantageous 
they are.

In "Behind the Scenes" you will get to see our 
exciting innovations and read about our "Top 
Job" employer award. In addition, you will 
read how we rely on our own junior manage-
ment, how we reduce our energy consumption 
with LED lighting, and who the new contact 
is for our customers in Austria.

We hope you enjoy reading our LUFTREIN 
magazine 2020 and we look forward to your 
feedback.
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»

Mr. Haase, Mr. Rang, how does Keller 
Lufttechnik position itself in the extraction 
market? And what is the special objective in 
this market?

Oliver Haase: We offer a width and depth of 
products not available elsewhere on the mar-
ket. We are experienced in all aspects of  
filtration technology and offer dust collectors, 
wet scrubbers, coolant and oil mist collec-
tors, as well as electrostatic separators -  
four different technologies supplied by a sin-
gle manufacturer! Included in each of these 

segments of filtration technology there are a 
variety of product lines and dimensions.

Aren’t you competing with yourself with this 
variety of products?

Leopold Rang: (laughs) Somewhat, certainly, 
but with this range we offer advantages that 
our customers appreciate and which they 
cannot find elsewhere. The different technol-
ogies provide advantages in numerous appli-
cations. This allows us to offer first-class 
solutions for all the extraction challenges 

Four filtration technologies – single manufacturer
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Mixing, casting, forging, machining, grinding, and painting: numerous manufacturing 
steps determine the operating processes in most industrial companies. Extraction 
systems filter the resulting dusts, chips, exhaust and aerosols from the air. Keller 
Lufttechnik offers a particularly wide range of products with four filtration technologies 
to ensure that the extraction system operates properly and reliably across all pro-
cesses and all types of emissions. Oliver Haase, Director of Sales, and Leopold Rang, 
Head of Systems Engineering, spoke with the LUFTREIN editorial team regarding that 
subject.

» OUR EXPERTISE

Our expertise

Oliver Haase and Leopold Rang discuss the positioning of Keller Lufttechnik in the marketplace for extraction technology and 
their aim to provide customers with comprehensive advice and support as system partners.



“ Exceeding customer’s expectations, we'll develop the solution that's 
best for him.” Oliver Haase, Director of Sales at Keller Lufttechnik

that our customers may face. We would not be able to satisfy this 
demand with a single technology. The most common method is dry 
separation. Our durable KLR filter elements (KLR = Keller Long Run) 
provide excellent filtration results. Even certain adhesive emissions 
such as overspray during industrial wet painting can be reliably sepa-
rated using dry filtration with our specially developed RECLAIM sys-
tem. However, dry separation reaches its limit of effectiveness when 
dealing with particularly adhesive aerosols and fumes, such as those 
generated during plastics production. Our wet separator is designated 
for these extraction tasks. A wet separator can also be the primary 
choice for processes generating a considerable risk of explosion. If the 
air is primarily contaminated with coolant and oil mist during metals 
machining, our ENA and AERO aerosol separators are the correct 
choice. On the other hand, our eLine electrostatic separator is the ideal 
solution for adhesive and highly viscous aerosols produced during 
pressure die casting and screw rolling that originate from separating 
agents and lubricants.

Can the most suitable separator be matched to every particular pro-
cess? Further, can companies purchase the right separator customized 
for them specifically?

Oliver Haase: No, this one-to-one matching does not work. The pro-
cess is far too complex and each case is unique in its own right. Even 
minor modifications in the process, however, such as replacing a lubri-
cant or changing an alloy, can have surprising effects on the formation 
of emissions and the selection of an appropriate filtration solution. 
Our specialists know these particular correlations. They are provided 
with detailed descriptions of the specific production conditions and 
requirements in advance. We can then offer the customer several al-
ternatives for the extraction task. It is frequently possible to achieve 
the goal of "clean air in the workplace" by utilizing different technolo-
gies and system configurations.

Our customers make their decision based on the criteria that are most 
important to them. Do they, for example, value low investment costs 
over low operating costs? Does energy consumption play a central 
role? Is there a greater focus on maintenance and cleaning? Is the size 
of the plant perhaps the most important concern? Or is the priority on 
safe explosion protection? No matter what the customer's expecta-
tions, we develop a solution best suited to their needs.  >

Our expertise 5



6 Customer feedback

» INNOVATION

How individualized are the extraction systems that you manufacture 
for your customers?

Leopold Rang: Naturally, we do not reinvent the wheel every time. 
However, we operate with a modular concept that is so detailed that 
hardly any separation system corresponds to another. In addition to 
the type of filtration technology and product line in this segment, it is 
frequently the collection and disposal methods that will differ. We of-
ten design collection elements very individually. The more suitable the 
collection method, the fewer emissions will escape unfiltered. In addi-
tion, a successful collection function reduces the air flow and, there-
fore, the energy consumption by the system. An energy-saving opera-
tion is an outcome that is of fundamental importance both to us and to 
our customers, because the ecological footprint of the manufactured 
products is reduced, with resultant financial savings. For example, we 
often install a frequency inverter which automatically adjusts the air 
flow and thus the performance of the fan to the number of machines in 
current operation. We can also save heat energy by installing a heat 
exchanger that transfers the heat from the exhaust air discharged out-
doors to the corresponding volume of fresh air flowing back in. 

We can see that extraction 
is a very complex topic. 
How do manufacturers 
whose key competences 
lie in other fields, find 
their way there? 

Oliver Haase: Our goal is 
to provide our customers 
with comprehensive ad-
vice and support in the field of extraction as a system partner. We not 
only know the technical details and can optimally adapt systems to 
customer requirements and configure them to save energy. We also 
know the various legal requirements, can provide information and ex-
plain what industrial companies must do to reliably comply. As just 
one example, we have special expertise in explosion protection and 
use preventive and constructive explosion protection measures to en-
sure that our customers can meet the ATEX directive. By the way, we 
provide information on this important topic on our special website 
(www.exschutz.net).

What happens when the plants are in operation? Who ensures that 
they run smoothly in the long term?

Leopold Rang: With our after-sales service, we assist our customers 
throughout the life of their facilities. We perform regular maintenance 
of all extraction systems and, if necessary, also take care of competi-
tors' equipment. We benefit from our broad knowledge of all types of 
extraction techniques. Meanwhile the customer needs only one com-
pany to handle all extraction systems. This is what makes their man-
agement much easier. In order for plants to run well and reliably, it is 
also important that the operators themselves maintain and operate 
them properly. During customer training, we train the people who  

handle the machines and the associated extraction systems daily. 
With our new remote monitoring service PREMOS (short for Predictive 
Monitoring Service), we simplify the efforts of our customers. Our  
experts automatically receive a warning message at an early stage 
when system components no longer function dependably. We consult 
with the customer on what needs to be accomplished and how and, if  
necessary, we arrange an inspection or repair in a manner that does 
not impede production processes. The extent to which our customers 
wish to use our wide range of consulting and services is, of course, up 
to them.

This sounds like full-service support for Keller Lufttechnik customers. 
Mr. Haase, can you sum up once again what Keller Lufttechnik's  
strategy is and what advantages it offers its customers?

Oliver Haase: I think our company slogan sums up our initiative very 
well. It states, "Keller Lufttechnik - Standard for Clean Air". We are 
positioning ourselves as a quality leader in the market for filtration 
technology. We achieve this goal from the technological aspect by  
offering all separation technologies currently available and are contin-

uously developing further 
strategies. For our cus-
tomers this means that all 
filtration technologies are 
provided by one manufac-
turer without compromis-
ing the quality of ex-
traction. Together, we de-
velop the optimum ex-
traction solution for each 
process. However, our 

quality standards go even further. We see ourselves as long-term con-
sultants and partners for our customers. Our after-sales service works 
hand in hand with them to ensure that the systems run reliably over 
decades and fulfil their task consistently. Should legal requirements 
change, Keller Lufttechnik will keep its customers up to date and, if 
necessary, suggest suitable remedies to achieve compliance. That 
means for manufacturers who want to be on the safe side regarding 
clean air in the workplace, occupational safety, operational safety and 
environmental protection, Keller Lufttechnik is the right choice.

Mr. Haase, Mr. Rang, thank you very much for the informative inter-
view. <

Contact: Oliver Haase
Phone: +49 7021 574-193
oliver.haase@keller-lufttechnik.de
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Dust collectors Wet scrubbers
Coolant and 

oil mist collectors
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Plastics recycler Aurora sets a new standard 

Aurora, manufacturer of plastic composites, transforms a dusty process into a clean 
one: Production manager Alexander Schweinle selected CLEACOM from Keller 
Lufttechnik - a customized solution for clean air in plastics production.

Plastic is truly ubiquitous: Depending on its formulation, the indestruc-
tible material takes on numerous properties and is utilized, for exam-
ple, for office chairs, car door panels, cable ducts or foil tunnels. It has 
become indispensable in our daily lives. Today, however, the use of 
this neutral material has acquired a bad reputation. It has become 
synonymous with environmental disgrace. The industry requires new 
sustainability concepts. Aurora Kunststoffe GmbH from Neuenstein in 
northeastern Baden-Württemberg provides solutions: The company 
repurposes recycled plastic granulate into quality new products. "The 
production of plastic parts results in about five percent rejects. We 
purchase this industrial waste and transform it into a new, high-quality 
raw material," says Alexander Schweinle, production manager at  
Aurora Kunststoffe.

Compounding production requires specialized knowledge
The Aurora experts first examine their raw material using spectral 
analysis in the laboratory in order to precisely ascertain its composi-
tion. Then they grind the plastic parts into small pieces. Some of the 
ground material is re-sold directly, but the bulk is processed into first-
class composite following the addition of molten additives in a new 
extrusion process, from which new materials can be produced. "We 
have the expertise and experience to master this process," reports  
Alexander Schweinle. "In our laboratory, new recycled plastic formula-
tions are constantly being developed for a wide variety of appli cations. 
We test them directly with our own injection moulding machine."  >

» CUSTOMER FEEDBACK

Aurora Kunststoffe currently operates five extruders that produce over 50 tons of 
recompounds daily. Aurora expects demand to rise in the future, especially if there is a 
legally mandated recycling quota.
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Increased production
Alexander Schweinle is proud of his highly 
modernized compounding plant. "Our old 
building burned down in 2017, so we built a 
modernized, larger plant," says the produc-
tion manager. "In February 2019, five extrud-
ers were put into operation instead of three. 
Completely expanded, the plant accommo-
dates seven lines. We currently produce over 
50 tons of compounds per day." Aurora ex-
pects demand to rise in the future. "I am cer-
tain that eventually there will be a legally 
mandated recycling quota," says Schweinle.

Investment in clean air
With the new factory, Aurora also invested in 
high-tech machinery. "Anyone familiar with 
the recycling of thermoplastics knows that it 
is a challenging and dusty business," says 
Schweinle. Visitors would be all the more 
surprised if they viewed the production at 
Aurora where Keller Lufttechnik extraction 
systems ensure clean air. The plant looks 
splendid. "Anyone who demands a clean  
operation in our industry should consider 
CLEACOM from Keller Lufttechnik," con-
cludes Alexander Schweinle, who conducted 
extensive market research prior to his invest-
ment. CLEACOM stands 
for Clean Compounding. 
Keller Lufttechnik devel-
oped this separation  
concept specifically for 
plastics manufacturers. It 
combines dry separation, 
which is used for weigh-
ing and mixing raw mate-
rials, with a wet separa-
tion system for the extrusion process.

Dry separator for dosing scales
In association with the production manager 

at Aurora, Thomas Nägele, project manager 
at Keller Lufttechnik, adapted the CLEACOM 
technology to the specific requirements at 

Aurora. He says: “Where aggregates are 
weighed and added at the dosing scales, 
dusts are created, some of which are highly 
reactive and explosive. We have equipped 

our VARIO dry separator, to which all five 
lines are connected, with the constructive  
explosion protection 'ProVent', a system for 

flameless pressure relief 
inside buildings.” The ex-
traction system is already 
designed for any future 
expansion. An integrated 
frequency inverter auto-
matically adjusts the  
performance of the dust 
extractor according to  
demand, thereby reducing 

power consumption. If further dosing stations 
are added, the experts will merely supple-
ment some collection units.

“Anyone in our industry who desires a 
clean operation should not fail to consider 
CLEACOM from Keller Lufttechnik.”  

Alexander Schweinle, Production Manager at Aurora Kunststoffe GmbH

“Visitors may be pleasantly surprised if they view the production at Aurora where Keller Lufttechnik extraction 
systems ensure clean air”, says Alexander Schweinle.

Customer feedback
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The powdered raw material is processed with the addition of additives in a new extrusion process into a quality recompound from which new products can be manufactured.

Once the filter elements in the central system are contaminated with 
dust and a certain differential pressure is reached, a compressed air 
pulse ensures automatic cleaning. A filter change is only due after 
15,000 to 20,000 operating hours. "If necessary, we merely change the 
big bags which collect the dust," says Alexander Schweinle. Keller 
technicians inspect the system once a year.

Wet separator for extrusion processes
The more challenging task is assumed by the VDN-TA wet separator, 
which ensures breathable air at the extruders. The extruders produce 
a homogeneous, molten plastic mass from the previously prepared 
formulation at high temperatures, which they press through fine open-
ings. Long continuous plastic strands are formed, which are cooled 
with water and then broken into pellets. The material is dispersed 
using rotating screws before the finished granulate falls into a collec-
tion hopper. At the extruders, adhesive fumes as well as dust can  
escape. These emissions cannot be addressed by solely using dry  
separation. Alexander Schweinle confirms this: "The result of the dry 
separation in the old production facility was disastrous. The adhesive 
dusts coated each column of the separator, as well as in the extruder 
and inside the plant. Dust reformed soon after cleaning," he remem-
bers. As a result of the wet separation process, the laborious cleaning 
task no longer plays a role today, and Aurora employees can devote 
more time to their core business and to quality control.

Water mist absorbs adhesive dusts
"In order to keep the ductwork clean, we saturate the adhesive parti-
cles with water as soon as they enter the ductwork system. We use 
the Venturi principle to create a fairly even mist," says Thomas Näge-
le. When the contaminated air finally enters the separator, it is doused 
there by another Venturi nozzle. Using centrifugal force, the system 
then separates the fine water mist loaded with foreign substances 
from the air stream. In large plants such as Aurora's, the water then 
flows into a huge holding tank where the impurities will settle.  
A sludge scraper clarifies the water, which can then be reused.

"Keller Lufttechnik referred us to its partner Hebro Chemie for the  
correct handling of the waste water. The company advised us on  
measures to prevent the growth of microorganisms and reliably bind 
the impurities. This makes the water that we recycle very clean," says 
Alexander Schweinle. "What remains is about one bulk container of 
sludge per month, which we hand over to a specialized waste disposal 
company.  >

» CUSTOMER FEEDBACK

Customer feedback
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At the extruders, adhesive gases escape as well as dust. This challenging air cleaning task is solved with the VDN-TA wet separator, which improves air quality at 
the extruders and inside the plant. 

Customized solutions for individual challenges
The fact that the new Aurora production plant is so clean is the result 
of beneficial cooperation between Aurora and Keller Lufttechnik. "We 
co-designed the system and determined customized solutions for 
some special challenges," confirms Alexander Schweinle. For exam-
ple, there was a seal on the extruder, located on the coupling between 
the blower and the material feed screw. "Although we tightened the 
seal regularly, fine powder always escaped. Previously, our employees 
would address the problem directly. Additionally, the powdery residue 
caked onto the warm surface of the extruder," explains the plastics 
expert. "Now we’ve installed a collection system at this point that 
immediately removes the dust and works perfectly.”

"Everything is operating smoothly"
Aurora operates in three shifts for six days a week. To ensure that 
production does not experience a shutdown, Aurora relies on a func-
tioning extraction system. "We conscientiously maintain the separa-
tors," says Alexander Schweinle. Saturday is designated for cleaning 
so that the process resumes smoothly again on Monday. The fan of 
the wet separator is equipped with a vibration sensor. This signals 
when the blower is not operating smoothly and if the fan impeller may 
either have to be cleaned or replaced soon. "Aurora thereby has  
adequate lead time to plan a shutdown for the exchange of spare 
parts that is compatible with the production schedule," explains 
Thomas Nägele.

Alexander Schweinle is very satisfied with his decision to install 
CLEACOM. "We primarily did this for our employees," he says. "How-
ever, I now see how the clean production at Aurora Kunststoffe also 
benefits our company's reputation with customers, suppliers and the 
general public". <

Contact: Thomas Nägele
Phone: +49 7021 574-505
thomas.naegele@keller-lufttechnik.de

Customer feedback
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Metalworking: 
Clean air for manufacturing plants

"Healthy and motivated employees are the foundation of our success," says Thomas 
Zeiträg of tool manufacturer Emil Arnold GmbH & Co. KG in Ostfildern near Stuttgart. 
First-class extraction technology to ensure clean air inside the manufacturing plant 
is the primary goal for the company. Keller Lufttechnik has been their reliable partner 
in this effort for over ten years. 

In support of Karl-Heinz Arnold GmbH, Emil Arnold GmbH & Co. KG 
produces the well-known ARNO tools for the metalworking industry. 
Three million indexable inserts and numerous other tools, merely a 
few millimeters in size, are produced annually on a total of 18 grinding 
machines from carbide blanks supplied by outside manufacturers. 
These tools are later utilized in milling, turning, boring and grooving.

It’s the manufacturing environment that counts
"Our market is currently under pressure. Only manufacturers who op-
erate reliably and deliver high-quality products in a timely manner can 
achieve success," says Thomas Zeiträg, head of Carbide Processing at 
Emil Arnold. In order to achieve some measure of success, both  
personnel and machines must operate efficiently. The only equipment 
that can operate in an environment saturated with cooling lubricant 
aerosols are CNC grinding machines, or edge rounding machines 
which provide the end product with the proper finish. For the employ-
ees, however, the situation is significantly different. "They require 
clean air at their workplace to remain healthy and motivated, to which 
they are legally entitled," states Thomas Zeiträg.

Thirty years ago: Aerosol mist during production
Times have changed. Thomas Zeiträg remembers the 1990s when only 
a large fan exhausted aerosol fumes from basement level workshops 
where many open grinding machines were installed. "Oil mist and 
fumes would coat skin and hair," he says. "No one expressed any con-
cern regarding the inhaled substances." Meanwhile, it has been prov-
en that aerosols contaminated with heavy metals are carcinogenic 
and their separation is mandatory.

Technological progress is growing
Today, Emil Arnold displays a completely different image: employees 
and visitors benefit from clean air in both the heavy and light manufac-
turing plants. Robots perform most of the work in modern, completely 
enclosed grinding machines. Oil mist extraction systems continuously 
remove aerosols from occupied spaces so that the air remains clean 
even when employees access the machinery. The employees work in 
two shifts; the machines operate 'round the clock, including weekends.

Annual service ensures availability 
"We can only deliver reliably if we can depend on our machines. This 
also includes our extraction systems," says Thomas Zeiträg of Emil 
Arnold, a customer of Keller Lufttechnik since 2006. The personal  

contact and the close proximity of the air pollution control experts at 
Keller were key considerations at that time. "A wise choice," says 
Zeiträg. "Our systems run reliably and rarely demand any extra labor. 
We have completed a service contract with Keller Lufttechnik for all 
inspection, maintenance, filter changes and ductwork cleaning that 
must be performed annually."

Purchased a new AERO
Emil Arnold currently operates three Keller extraction systems.  
Recently, a coolant mist separator ENA, was replaced by the oil mist 
separator AERO, after the company had switched the remaining  
machines operating with coolants to the cooling lubricant oil. "With 
the AERO, which filters 99 percent of even the finest aerosols from the 
air, Keller Lufttechnik set a new separation standard a few years ago," 
explains Keller sales representative Thomas Schneider.  >

Three Keller extraction systems operate at Emil Arnold. One of 
the units, the oil mist separator AERO, filters 99 percent of even 
the finest aerosols from the air. 

Customer feedback

» CUSTOMER FEEDBACK
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"The unit uses Micos-P fine fiber filter ele-
ments. These tubular filter cartridges have a 
particularly large surface making them more 
effective.” A metal mesh screen is used as a 
pre-separator for larger particles. Simultane-
ously, the AERO directs the air flow smoothly 
through the cartridge filters into the main  
filter stage where the aerosols are liquefied 
and discharged at the bottom. The company 
adds these residues to the oil circulation sys-
tem. With the addition of cellulose powder, 
an oil filter removes the micro carbide residue 
from the process oil so that it can then be re-
used in grinding machines.

Conclusive results
With limited plant space and limited time, the 
dismantling of the old separator and installa-
tion of the new one in January 2019 proved to 
be a very challenging task, report Zeiträg and 
Schneider. "Production had to resume as soon 
as possible. We had scheduled three days 
-Thursday through Saturday, for the exchange. 
Because the process ran so smoothly, we 
were finished by Friday evening." The result 
convinced our customer: "The AERO runs like 
clockwork", laughs Zeiträg, who is pleased to 
recommend Keller Lufttechnik to other com-
panies.

Contact: Marcus Kraus
Phone: +49 7021 574-158
marcus.kraus@keller-lufttechnik.de

Both employees and visitors benefit from clean air inside the heavy and light manufacturing plant. Oil mist extraction 
systems continuously remove aerosols from the modern, completely enclosed grinding machines. 

Customer feedback
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Extraction support: Centralized system or decentralized units?

Companies planning a new extraction system are 
faced with a key dilemma: Should they equip each 
machine separately with an extraction unit? Or is a 
centralized solution better? Keller expert Thomas 
Schneider often recommends - as with Emil Arnold - 
achieving a balance with extraction in groups. He has 
summarized his arguments for and against the different 
solutions:

Decentralized unit
Pros:
• flexibility
•  high availability (if one extraction system fails, only one 

machine is down)
•  low pressure loss, since less piping/ductwork is 

required (external resistance)

Cons:
• numerous sources of emission (noise, aerosols)
• many disposal points
• increased labor for maintenance and filter changes 
•  problematic access due to positioning of the machine 

(dependent on the position of the separators)
• exhausting to the outdoors is often difficult to achieve
• smaller units frequently have lower filter performance
• can be extremely expensive

Sample application:
Retrofitting a single machine, if the on-site situation makes 
connection to an existing central system or group ex-
traction system impossible.

Centralized system
Pros:
• optimal extraction results
• single access
• one disposal point
•  optimized exhaust air ducting (if necessary, with heat 

output to supply air for heat recovery)

Cons:
•  reliability (when the extraction system fails, the entire 

production shuts down)
•  pipe dimensioning difficult with frequently fluctuating 

use (pipe resistance)
• additional space required

Sample application:
An ideal solution for a total production redesign. Features 
such as predictive monitoring (PREMOS) and the storage of 
critical spare parts improve reliability.

Combined solution
Pros:
• less piping/ductwork
• optimized pipe dimensions
• superior reliability
• filter types optimally adapted for the extraction task
• when necessary, circulation of coolants and lubricants

Cons:
• additional space required

Sample application: 
This is often the ideal solution when production plants are 
retrofitted and when existing machines and space avail-
ability are calculated in the planning process.  <

»

Customer feedback

» CUSTOMER FEEDBACK
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Aluminum die casting: Energy-efficient extraction for clean air

Haas Metallguss, a company with a long tradition in Baden-Württemberg, is not only 
economically successful, but is also setting a positive example by reducing energy 
and resource consumption in production. The new eLine electrical separator from 
Keller Lufttechnik helps Jürgen and Dr. Michael Haas to achieve their goal.

"Continuous improvement is necessary in order 
to survive in the markets. This also applies to 
the ecological footprint of our products," says 
Dr. Michael Haas, Managing Director of Haas 
Metallguss GmbH in Mühlhausen im Täle, a 
community of 1,000 residents in the Swabian 
Alb. Their company, in its second generation, 
is managed in partnership with his brother 
Jürgen. It produces aluminum and zinc com-
ponents such as compressed air, motor and 
ventilation housings. Their main customers 
are the automotive industry, mechanical  
engineering and equipment construction as 
well as engineering controls. Components 
are manufactured by Haas in series of 2,000 

to 600,000 units. In addition, customers rely 
on the competence of the Haas brothers and 
their team for creating prototypes. "The fast 
and reliable production of sample aluminum 
or zinc components, whereby only between 
50 and 200 pieces are required, is our unique 
selling point," says Dr. Michael Haas. "Our 
clients benefit from our experience in this 
particular segment of the industry. We pro-
duce approximately 150 prototypes per year. 
Components are delivered to the customer 
within six to eight weeks. This process is 
unique and requires high flexibility."

Environmental protection: "I want to be 
able to look my children in the eye."
Both Haas brothers, as well as their custom-
ers, for whom the company supplies the  
necessary components, are constantly look-
ing for potential improvements in their com-
panies. They place a special focus on energy 
savings and resource efficiency. Some years 
ago, Haas Metallguss GmbH had both its  
energy management (ISO 50001) and its envi-
ronmental management (ISO 14001) formally 
certified. The two managing directors made 
this goal a top priority and assumed the roles 
of energy and environmental representative 
themselves. "Even as a comparatively small 
company, we should make every attempt to 

Customer feedback

Dr. Michael Haas and Jürgen Haas are constantly looking for potential improvements in their company. 
They place special focus on energy savings and resource efficiency.
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protect the environment," 
emphasizes Dr. Michael Haas. 
"Ultimately, I want to be able 
to look my children in the 
eye."

Electrostatic separator 
replaces wet scrubber
In order to save resources, 
the brothers optimized and 
automated the work processes. 
Today, 27 robots are already in 
operation at Haas Metallguss. 
As a result, rejects were sig-
nificantly reduced and pro-
ductivity increased. To reduce 
energy consumption, the com-
pany invested in triple-glazed 
windows and LED lighting. 
New compressors with cen-
tral controls also helped to 
reduce energy consumption. 
In early 2019, Haas manage-
ment decided to make a fur-
ther investment by replacing 
the old wet scrubbers, which 
extracted and separated the separating agent fumes escaping at six of 
the eight die-casting machines, with the latest eLine electrostatic 
separator from Keller Lufttechnik.

Significant energy savings
Haas has experienced triple energy savings. Because of its lower filter 
resistance, the eLine requires significantly less power than its prede-
cessor. It is also equipped with a frequency inverter that adapts the 
performance of the extraction system to the number of machines in 
operation. These two factors alone have already resulted in a savings 
of 150,000 to 170,000 kilowatt hours annually. The third advantage: 
The eLine cleans the air so thoroughly that it can be recirculated into 
the plant once it has passed through the separator. "This will have a 
noticeable effect on heating costs next winter," says Dr. Michael Haas. 
"Due to fluctuating clean air values, operators were previously al-
lowed to operate a wet scrubber by only using exhaust air. As a result, 
we experienced a total air exchange inside the plant twice an hour. 
Although the die casting machines and the melting furnaces generated 
more heat to supplement normal heating, it was never comfortably 
warm in the production area during winter. That's about to change."

Compact and quiet
Employees immediately noticed additional advantages of the new  
extraction system. The four new eLine modules, with a total air flow of 
25,800 cubic metres per hour, occupy considerably less space in the 
machinery bay than their predecessors. They also run more quietly. 
Instead of emitting 80 decibels (as loud as a truck), they now reach 
only 45 decibels (equivalent to normal sounds inside an apartment).

eLine uses principle of electrostatics
Thomas Peine from Keller Lufttechnik, who supports Haas and advises 
them on air pollution control matters, explains how an electrostatic 
separator works. "The eLine makes use of the principle of electrostat-
ics. A charger ionizes the unwanted foreign particles in the air flow. 
The positively charged particles then flow through narrowly spaced 
plates that are alternately positively charged and grounded. The  
effect: The particles are repelled by the charged plates and adhere to 
the grounded plates. Clean air exits the plant." >

The four eLine modules clean the air so well that it can be recirculated into the plant. "This will have a noticeably positive effect on 
heating costs next winter," says Dr. Michael Haas.

Customer feedback

» CUSTOMER FEEDBACK
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Automatic cleaning for continuously optimal extraction 
performance
Regular cleaning of the collector and charging stages is important, 
because only a clean extraction system provides the required high 
separation efficiency for clean air recirculation. In the past, many  
systems reached their limits. "Keller Lufttechnik, however, developed 
a reliable flushing unit that thoroughly cleans the panels during a  
manufacturing break and thereby ensures constantly high extraction 
performance levels," explains Thomas Peine. "At Haas Metallguss, 
automatic cleaning is always done on Saturdays when the die casting 
machines are shut down. An environmentally friendly circulation sys-
tem with appropriate water treatment feeds the rinsing device.

In the plans: Replace the second wet scrubber as well
The Haas brothers are very satisfied with their new eLine: "It has proven 
itself to be extraordinary. Eventually we will probably replace our second 
wet scrubber, which is used on two other die casting machines in an 
adjacent room, with an eLine as well. <

Contact: Leopold Rang 
Phone: +49 7021 574-201
leopold.rang@keller-lufttechnik.de

The die casting machines of HAAS Metallguss GmbH generate adhesive separating agent fumes. Back in 2019, the Haas management decided to install a new extraction system: 
The modern eLine electrostatic separator from Keller Lufttechnik replaced an old wet scrubber.

Customer feedback

» CUSTOMER FEEDBACK
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Surface finishing: 
Clean air during thermal spraying

Thermal spraying for coating components, such as during automobile production, 
generates fine respirable dusts. An efficient extraction system to filter out the hazard-
ous particulate from the air is, therefore, of paramount importance. Proficiency is 
required when designing the workplace, because the slightest modification in mate-
rials or process parameters can bear considerable influence on the volume and types 
of emissions.  

Thermal spraying is a term that is used by industry experts to describe 
various processes used in applying a 0.1 to 0.5 millimetre thin coating 
onto surfaces to achieve a very durable and high-quality finish. Manu-
facturers in the automotive industry, aerospace, mechanical engineer-
ing, electrical engineering and medical technologies all employ ther-
mal spraying to enhance their products and components. The process 
makes the end products more wear and corrosion resistant, alters 
their electrical conductivity, or enhances their surface appearance, as 
well as their frictional behavior and sliding characteristics. Manufac-
turers apply the desired coating material by using one of many different 
spraying processes, such as arc or plasma spraying. These are often 
metallic, metal alloys or carbides in a metal matrix, usually in powder 
or molten wire form.

Hazardous emissions
Whenever possible, the process takes place automatically in an enclo-
sure. "There are two reasons for this," explains Carsten Brockmann, 
who is responsible for thermal spraying at Keller Lufttechnik. "The 
process is very noisy and, above all, it produces hazardous emissions. 
The particles are often less than 2.5 microns in size and so fine that 
they can be easily inhaled, which is particularly critical." Thorough 
collection and extraction of the particulate is therefore essential,  
regardless of any physical barriers that may separate the spraying  
process from the rest of the production plant.

Materials and processes influence resulting emissions
To configure and correctly design a reliable extraction system for such 
applications poses a special challenge, explains the expert. The  
resulting particulate will vary depending on the coating material and 
the spraying process, as well as other basic parameters such as gas 
velocity, material feed rate, etc. There is, therefore, no conventional 
solution. >The overspray produced during thermal spraying can migrate throughout the workplace. 

A system with efficient collection removes the spray mist, thereby keeping the air 
clean and ensuring high quality coating results. (Photo: T-Spray GmbH)

» OUR EXPERTISE

Our Expertise
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Practical knowledge required
Drawing on his many years of experience, the Keller specialist, a 
member of the GTS (Association of Thermal Spraying) and a lecturer at 
various seminars, will determine the correct extraction solution for 
every spraying process. An analysis of the resulting dust and a review 
of the situation on-site provide him with the required information. 
Normally, a dry separator, equipped with the KLR-bran surface filter, is 
recommended for thermal spraying processes.

KLR means Keller Long Run
This latest filter innovation from Keller Lufttechnik is characterized by 
its high durability. KLR filters withstand 120,000 compressed air pulses, 
or 20,000 operating hours without revealing any wear. "Long filter life 
is financially beneficial for our customers," says Carsten Brockmann. 
"If a system is shut down for a filter change, this creates an expensive 
interruption of production." Inexpensive cartridge filters, which are 
widely sold, generally become useless after only six months of use. A 
KLR filter, on the other hand, provides years of service. "In the end, 
investment in our higher quality filters pays off," declares Carsten 
Brockmann.

Clean air recirculation possible? Fire and explosion preven-
tion necessary?
"The term 'bran' in the filter name denotes a membrane coating of the 
pleated textile filter material. It ensures a low residual dust content of 
0.1 milligrams per cubic meter and in many cases enables clean air to 
be returned to the workplace," explains Carsten Brockmann. Whether 
additional components are required for fire and explosion prevention 
will depend on each individual situation and the dust characteristics.

Dust dosing improves filtration
If the dust proves to be particularly fine, our specialist opts for a 
self-dosing system. To prevent clogging of the filter, the system oper-
ates by adding an additional filter layer. After automatic cleaning of 
the filter, which usually occurs during operation, the system blows a 
portion of the cleaned material back onto the filter surface to form a 
new, dry auxiliary layer. This allows the filter element to be cleaned 
more easily and quickly, with significantly lower compressed air con-
sumption.

Are you interested?
Companies that employ thermal spraying and have yet to settle on a 
workable solution for their emissions problem can rely on Carsten 
Brockmann's expertise. <

Contact: Carsten Brockmann
Phone: +49 7021 574-128
carsten.brockmann@keller-lufttechnik.de

Normally, a dry separator equipped with the KLR-bran surface filter is used in thermal 
spraying processes. This innovation from Keller Lufttechnik is characterized by its high 
durability.

» OUR EXPERTISE

Our Expertise
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Sandvik Tooling Supply - Hardening shop benefits from 
Keller Lufttechnik After-Sales Service 

Persistent, hazardous smoke fumes in the air we breathe - it’s no longer a problem at 
the hardening factory of Sandvik Tooling Supply in Renningen near Stuttgart. Oil mist 
separators from Keller Lufttechnik in Kirchheim/Teck ensure clean air for the manu-
facturing plant. In order to safeguard its air quality, the company, part of the Swedish 
engineering group Sandvik, invests in regular maintenance and professional cleaning 
of its extraction systems. To this end, it has completed a peace-of-mind service agree-
ment with Keller Lufttechnik.

The four gas ovens at Sandvik Tooling Sup-
ply’s hardening shop operate ‘round the clock, 
including weekends and public holidays.  
Approximately 250,000 tool holders are hard-
ened there annually in two phases – first,  
inside a 930 degree oven, then in a 200 de-
gree oven. When a robot removes the wire 
meshes with the numerous blanks from the 
furnace chamber after an initial firing, it raises 
a spectacular cloud of smoke with tall flames 
that blaze upwards toward the ceiling of the 
plant. A sizable increase in temperature in 
the vicinity of the oven is produced - up to 50 
degrees.

Healthy environment in the production 
plant
 "For safety reasons, we separated this pro-
duction phase in 2012 and moved it to the 
present plant," says Stefan Heimerdinger, 
head of the hardening shop. "Back then, we 
installed an effective Keller Lufttechnik ex-
traction system. Now we have a great envi-
ronment here. Many visitors are surprised 
and find it difficult to believe that they’re in-
side a hardening shop".

Separators are system-critical
The extraction system is a system-critical 
plant component. Should it fail, the ovens  
automatically shut down. "This not only results 
in a production shutdown at our plant, but 
also very quickly at our adjacent production 
facility, as well, where parts are further pro-
cessed and prepared for shipment," explains 
Stefan Heimerdinger. "That’s why we take the 
maintenance of our separators very seriously 
and have signed a peace-of-mind service 
agreement with Keller Lufttechnik”.  >

Stefan Heimerdinger (right) takes the maintenance of the system-critical separators at his hardening shop very seriously. With the peace-of-mind service 
agreement with Keller Lufttechnik, he benefits from regular maintenance and professional cleaning of his extraction systems.

» KELLER-SERVICE

Keller-Service
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» KELLER-SERVICE

At regular intervals, a service technician from Keller Lufttechnik inspects the two oil 
mist separators which collect the flue gases, filter out foreign substances from the 
air, and exhaust them from the plant.

Regular maintenance and cleaning
At regular intervals, a Keller Lufttechnik service technician inspects 
the two oil mist separators which collect the flue gases, filter out for-
eign substances from the air, and exhaust them from the plant. He 
exchanges the large MICOS-P fine fiber filter cartridges annually.  
Consequently, of course, the system must be shut down. This year, the 
specialists will be taking advantage of this planned shutdown for 
ductwork cleaning as well, which connects the ovens with the separa-
tors. The length of the ductwork totals almost 100 meters. Over a two 
year period, so much smoke particulate had accumulated inside that it 
had formed a hard, flaky deposit, noticeably reducing the diameter of 
the ductwork. "Our service technician reported that it was time for a 
cleaning and provided a preliminary diagnosis accompanied by photo-
graphic images," says Tobias Huttenlocher. Along with his colleagues, 
he coordinated the on-site service from the headquarters in Kirchheim/
Teck. In consultation with the customer, the dates for filter replacement 
and cleaning were confirmed with the company's in-house service 
team and its external cleaning specialist “Falkenstein Industrieservice”. 
"Our customer merely approved an acceptable date. We handled  
everything else," says the service specialist.

Maintenance contract pays off
For Sandvik Tooling Supply, effective plant maintenance pays off. "The 
separators have now been operating continuously for six years and 
are functioning reliably," says Stefan Heimerdinger. A breakdown has 
occurred only once. "We reported it to Keller Lufttechnik at 4:00 pm. 
The next morning at 7:00 a.m., a Keller service technician was promptly 
on site and repaired the problem", Heimerdinger remembers. "It was 
only a matter of small concern, but we wouldn't have been able to 
handle it ourselves". The particularly short reaction time is one reason 
why Sandvik Tooling Supply chose the peace-of-mind type of service 
agreement. Additionally, a variety of repair and maintenance work is 
already included in the price. >
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Ductwork cleaning: A task for the experts

Increasing demand: At numerous in-
dustries, a plant inspection can indi-
cate that ductwork cleaning is overdue. 
Keller Lufttechnik's After-Sales Service 
collaborates with the cleaning spe-
cialist “Falkenstein Industrieservice” 
from Schorndorf in order to better 
meet the large demand, especially in 
southern Germany.

"Clogged ductwork impairs the functionality 
of exhaust systems, leads to increased  
energy consumption and can also pose a 
real safety risk", says Tobias Huttenlocher, 
service specialist at Keller Lufttechnik in 
Kirchheim/Teck. He remembers, for exam-
ple, that dirty ductwork has already created 
ductwork fires in the past. Thomas Falken-
stein, Managing Director of the ductwork 
cleaning specialist “Falkenstein Industrie-
service”, reports an additional problem: 
"The accumulated material inside the 
ducts often weighs them down. Recently, 
we cleaned the piping system of a customer 
from 21 tons (!) of dirt". The pipe suspen-
sions are not designed to support the addi-
tional weight. That’s why the risk of 
ductwork collapsing is high.

Practical knowledge is required
For cleaning ductwork, “Falkenstein Indus-
trieservice” has a very comprehensive ap-
proach. Thomas Falkenstein visits the 
company in advance to preview the condi-
tion of the ducts. "Depending on the type 
and consistency of the contaminants, we 
utilize a different cleaning technique. 
Brushes, suction, high-pressure or dry ice 
cleaning can be used," he explains. At 
Sandvik Tooling Supply, a hard, flaky de-
posit had formed inside the ducts. Falken-
stein opted for high-pressure cleaning in 
which water pressurized between 500 and 
2,500 bar dissolves the dirt from the walls 
of the piping. The specialists insert nozzles 
into the inspection openings of the 
ductwork. A suction hose at the opposite 
end of the duct extracts the cleaning water 
and drains it into a portable tank. The ser-
vice provider then disposes of the polluted 
water in a professional manner. 

High quality cleaning
"We are pleased with our beneficial col-
laboration with “Falkenstein Industrieser-
vice," says Keller service specialist Hut-
tenlocher. "Both Keller and our customers 
can always rely on their sound expertise, 
professional completion and excellent 
cleaning results." <

Contact: Tobias Huttenlocher
Phone: +49 7021 574-367
tobias.huttenlocher@keller- 
lufttechnik.de

»
Professional ductwork cleaning pays off: Clean ducts contribute 
to consistently good extraction performance, reduced energy 
consumption and minimized risk of fire.

If the ductwork is contaminated, the diameter of the duct may 
be noticeably reduced, posing a safety risk. Service technicians 
recognize the danger during maintenance and report when it is 
time for a cleaning.
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Keller offers convenient on-site customer training 

Extraction systems are system critical for many manufacturing processes. Well-
trained employees are essential for the trouble-free operation of these systems. With 
individually designed training courses at the operator's site, Keller Lufttechnik offers 
a hands-on, simplified training program that is convincing.

"Our customers previously sent their maintenance specialists to Kirch-
heim/Teck for training," reports Martin Kirschmann, Team Leader of 
Service Sales at Keller Lufttechnik. "An entire day was dedicated to 
information about the professional maintenance of specific extraction 
systems: coolant and oil mist separators, dry separators or wet scrub-
bers". The circumstances have changed whereby Keller specialists 
will now perform training almost entirely at the customer’s site. 

Individual and hands-on training
The advantages for the customers are easily perceived: "The training 
is much more hands-on and relates specifically to the systems and 
conditions on site," explains Jochen Binsch, who coordinates the  
on-site visits of the service technicians as a team leader. "As a rule, 
both plant operators and maintenance staff operating the extraction 
systems participate in the training and are expressly instructed on all 
relevant handling topics. Previously, companies relied on those who 
had attended the training at Keller to relay their knowledge to their 
team, which did not always work out as expected."

Combining inspection with training
The Keller service technician who customarily visits the customer at 
regular maintenance intervals and who is well acquainted with the 
company, its personnel, and facilities, will frequently perform such                                                                    
training in combination with his inspection assignment - a beneficial 
synergistic outcome. If, in addition to practical experience, the train-
ing must also focus on legal regulations or the concept of separation 
technology, he is accompanied by another expert from the Keller head-
quarters. If peripheral systems, such as extinguishing systems are an 
additional requirement, a specialist from the corresponding manufac-
turer will accompany him.

Scheduling training modules
This means, "In coordination with us, operators of Keller extraction 
systems can easily put together the individual training program that is 
appropriate for them," adds Jochen Binsch. "We are pleased to educate 
customers and provide our expertise. One recommendation of the 
training experts is that companies not schedule more than ten partici-
pants for any one training course. If more people require training, it is 
advisable to split them into groups and adapt the schedule accordingly. 
In the event of a staff turnover, it makes sense to repeat the training, 
say the experts. "Despite a careful handover, much more knowledge is 
frequently lost than supervisors may be aware," says Martin Kirschmann.

An investment in production safety
Well-trained employees are a worthwhile investment. In many compa-
nies, the extraction process is system critical. Once it is out of order, 
the entire production process comes to a halt. Knowledgeable employ-
ees who know their way around can often prevent such failures or 
quickly initiate corrective measures.

Positive feedback on the on-site training offer
Many operators and key individuals responsible for extraction systems 
have understood the importance of such training courses for a smooth 
operation. As a result, Kirschmann and Binsch have garnered a lot of 
positive feedback for their on-site training concept: "Our customers 
appreciate the customized practical relevance of their training, as well 
as the possibility of having a larger number of employees trained  
simultaneously without the travel time and its associated costs," they 
conclude. <

Contact: Martin Kirschmann
Phone: +49 7021 574-178
martin.kirschmann@keller-lufttechnik.de

The on-site customer training is practice oriented and relates specifically to the  
facilities and conditions in each company.

» KELLER-SERVICE
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Promoting innovation, driving digitalization

Keller Lufttechnik is breaking new ground in further company growth: Digiscouts 
and thinKLab are two projects that rely on the creativity and innovative spirit of the 
employees.

thinKLab: Thinking forward despite 
unusual experimental ideas 
Who hasn't read a newspaper, surf the cloud, 
or sit on the sofa in the evening and suddenly 
an idea for the company pops up? For exam-
ple: "What if we were to develop a fine dust 
consuming flower pot?” Ann-Cathrin Keller, 
Head of Controlling and Commercial Project 
Management, and Ulrich Stolz, Director of 
Technical Engineering, are now collecting 
these ideas before they resort to self-censor-
ship by eventually concluding that "it's just a 
crazy idea". Their innovation project is called 
thinKLab. The KL appears in caps and rep-
resents Keller Lufttechnik.

Systematic innovation management 
bears fruit
"We are establishing a systematic manage-
ment system of innovation and are involving 
everyone in the further development of our 
company," they report. "Employees have  
understood that an initial concept, an excit-
ing technology from another industry or an 
interesting article can also present an excel-
lent starting point in developing an innova-

tive process, a new product or a forward-look-
ing business model in teamwork," explains 
Ann-Cathrin Keller. The constraining level of 
participation is therefore low and the feed-
back is positive. "Our first concrete project  
is already in the planning phases," reports 
Ulrich Stolz, without revealing any more de-
tails at the moment.

Digiscouts are driving digitalization 
forward
Four apprentices at Keller Lufttechnik, Ornella 
Gaeta (technical system planner), Evi Kutteruf 
(industrial clerk), Leon Grösch (assembly 
technician) and Felix Raichle (mechatronics 
technician), accepted the special challenge: 
In addition to their apprenticeship, they are 
now active as so-called digitalization scouts 
in the company. "Keller Lufttechnik is thereby 
accepting an invitation from the Stuttgart 
Chamber of Industry and Commerce, which  
is launching the Digiscout project of the  
nationwide RKW Competence Center," ex-
plains Karl Finkbeiner, responsible trainer at 
Keller Lufttechnik.

Project ideas offering potential
The task of the young Digiscouts is to locate 
digitalization possibilities in the company, to 
work out their potential, to present options to 
management and to implement a selected 
project within four months. They receive  
expert support from the RKW project team, 
locate useful information on an internet plat-
form and exchange ideas with apprentice 
teams from other companies. "We have  
already gathered numerous great ideas here 
in our company," reports Evi Kutteruf. "For  
example, by using tablets in our production 
area, we can avoid printing assembly plans 
on paper, or by using a QR code on the  
extraction systems, we can make crucial in-
formation such as operating manuals and 
equipment data directly available to customers. 
The team is now excited to see which project 
will be green lighted by management. <

It is the job of the young Digiscouts to analyze the possibilities of digitalization in the company, to present options to management 
and implement a selected project within four months.
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Being an attractive employer is a key goal of Keller Lufttechnik's  
corporate philosophy. The fact that this also applies in day-to-day 
practice is confirmed by a special award: In February 2019, Managing 
Director Frank Keller (left) and Head of Human Resources Department 
Benjamin Stuiber (right) received the "Top Job" designation in Berlin 
from the former Minister of Economics and Labour, Wolfgang Clement. 
The "Top Job" designation honors companies that have their qualities 
as employers audited and have provably ensured their continuous and 
systematic further development. The results of the employee survey 
indicated that Keller Lufttechnik is not only a specialist for clean air in 
industrial facilities, but that the work atmosphere for the more than 
400 employees worldwide is also a favorable one. The company  
succeeds in fostering a healthy work environment and a work climate 
based on employee appreciation. <

Award: 
„Top Job“ honor for outstanding employer qualities

In September of 2019, five youths began their apprenticeship as 
mechatronics technicians at Keller Lufttechnik, a continuing practice 
since Keller introduced this apprenticeship in 2016. What's special 
this year is that besides Viktor, Marcel, Moritz and Dennis, Helen is 
the first young woman to participate. Her cousin was initially respon-
sible for directing her attention to Keller Lufttechnik. He began his 
career at Keller three years ago and is currently about to take his final 
exam as a mechatronics technician. Her cousin Dennis has always 
been something of a role model for her, says Helen. He undoubtedly 
encouraged her technical talent and her interest in electronics equip-
ment. After a one-week internship class at Keller Lufttechnik, which 
provided her with the first real impressions of the job and the compa-
ny, it became clear to Helen that she will follow her cousin’s lead and 
undertake an apprenticeship as a mechatronics technician at Keller.

Keller Lufttechnik would be delighted to hire more female apprentices 
in the industrial professions, but there is little interest evidenced 
among young women. This lack of interest is also indicated by the fact 
that Helen is alone among 23 men in her class. Unperturbed, she will-
ingly looks forward to working well with her male colleagues. "Thanks 
to the good relationship with my cousin, I know what makes men tick. 
I'm looking forward to my future apprenticeship and won't hesitate to 
face any challenges.” <

Alone among men – 
the first female apprentice as mechatronics technician

» BEHIND THE SCENES
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Keller Lufttechnik employees increasingly opt to commute to work by 
bicycle. This strategy keeps them fit, protects the environment and 
happens to be very trendy. Keller Lufttechnik has chosen the e-bike as 
a means of transport and offers a leasing plan to acquire it - a win-win 
situation. The advantages for Keller Lufttechnik are a tax savings,  
employee loyalty, enhanced image, reduced carbon footprint, and an 
improved parking situation in the company lot. This is how the bike 
leasing program works: The employer is the lessor who also pays the 
insurance and subsidizes the leasing rates, which are deducted 
monthly from the employee's salary. The bike leasing strategy has 
become a resounding success. The final result is a savings of up to  
35 percent as compared to normal personal bicycle purchases. At the 
regional bicycle dealer, each employee can select his or her own 
dream bike and, of course, it’s for personal use as well. <

» BEHIND THE SCENES

Bike Leasing: Cycling for fitness and the environment

Reducing energy consumption has been a primary goal at Keller 
Lufttechnik since 2016, in compliance with the certified energy  
management system according to DIN ISO 50001. In 2019, the topic 
"lighting for production" was part of the project plan. Environmental 
and Energy Management representative Axel Maier, and Frank Keller, 
the Managing Director responsible for Production, had planned to  
replace the existing lighting system with modern LED technology. The 
ÖKOPROFIT network assisted them with their investment decision.  
As part of this initiative, various companies from the region share  
information on energy and environmental issues. A partner company 
in the network had already switched to LED lighting. Keller manage-
ment investigated the topic further, and learned of entirely positive 
experiences. They were also encouraged by the amortization calcula-
tion, which indicated that the investment paid for itself after only 
three years. When the company-wide monitoring system for electricity, 
heating oil, water and compressed air consumption is launched soon, 
they will be able to ascertain this in detail. Since September 2019, the 

new, separately controlled and dimmable LED bulbs have been in use 
at Plant 1. The employees are impressed by the "daylight environ-
ment" and the optimally coordinated lighting conditions. In addition, 
Axel Maier and Frank Keller expect an electricity cost savings of 
around 45,000 euros per year. They calculated that switching to LED 
technology will lead to a reduction of 128.7 tons of CO2 annually -  
a considerable contribution to sustainability. <

LED lighting reduces energy costs 
and CO2 emissions
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Keller Lufttechnik now serves the 
Austrian market in cooperation with 
the company Bamatek from Vienna. 
Alexander Badelt, owner of Bamatek, 
is the new contact for Keller 
Lufttechnik’s customers in the Alpine 
republic. Alexander Badelt worked 
as a sales representative for manu-
facturing plants in the metals and 
plastics industries in the past. Since 
May of 2019 he has pursued a new 

professional and personal goal: to maintain clean air at Austrian  
production facilities and thereby promote the well-being of their em-
ployees. <

Fresh breeze for the Austrian 
industry: Bamatek 
new sales representative for 
Keller Lufttechnik

Behind the scenes

In May 2019, Keller Lufttechnik implemented a new organizational 
structure that had long been planned. A new and dynamic manage-
ment team was formed to head the Sales and Project Management 
divisions: Oliver Haase (Sales, center left) and Jens Kuhn (Order  
Management, center right). "With the appointment of Oliver Haase 
and Jens Kuhn, we hope to generate new initiatives and set the 
course for sustainable management in the future. We want to stay up 
to date and consciously tackle future issues and challenges facing us 
with fresh and team-oriented people", says General Manager Horst 
Keller (left). The new division heads have been granted power of  
attorney and are now part of the extended management team.  
Notably, both Oliver Haase and Jens Kuhn began their careers at 
Keller Lufttechnik. "With the recruitment of proven managers from 
within our company, we have once again demonstrated that we rely 
on the qualifications and motivation of our own employees," says 
Managing Director Frank Keller (right). <

Keller Lufttechnik charts a future course – 
new Directors of Sales and Project Management

"We are a people-minded family business - globally present and locally 
based." This Keller corporate philosophy has been followed with  
actions. Numerous clubs and institutions in the region benefit from 
Keller Lufttechnik's support and its close ties to the local community. 
In 2019, the municipality of Jesingen, where the company has been 
headquartered since 1948, is celebrating its 1,250th anniversary.  
As a sponsor, Keller made possible several festivities and events.  
The highlight was the big festival weekend in July with an impressive 
parade and a fantastic party inside the party tent. <

Global presence, 
locally based
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The information provided in this brochure is not intended to imply an explicit concept. Due to the huge variety of applications, individual advice by our engineers is essential.
We remain at your services for any additional questions you may have.
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• POWTECH, Nürnberg 
   29.09. – 01.10.2020

• IMTS 2020, Chicago, USA 
   14.09. – 19.09.2020

• FABTECH, Las Vegas, USA 
   18.11. – 20.11.2020

Keller Lufttechnik will be participating at following trade fairs 2020:

Save your complementary ticket by sending
an e-mail to news@keller-lufttechnik.de.

The Keller trade show employees look forward to your visit!

» TRADE FAIRS 2020


